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DETROIT, AUGUST 28, 1944 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUToMuTive 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 

(Next Regular Edition, Including Service Section, September 4) 


$4 Per Year, 15¢ Per Copy 


| Sparks | Minimum U.C. Markup of $150 Likely 


Revisions Also Due on Certificates, Boundaries, Out-of-Line Prices; 
NADA Drafts Factory-Dealer Relations Policy; 
OPA Denies Postwar Price Report 


Don’t be surprised if an aircraft 
company enters the postwar light- 
truck field. -—- 


OPA is expecting a directive 
from WPB to ration at least the 
first several thousand cars off the 
assembly lines when Germany is 
beaten, reports the Associated 


Press. 
* * * 


Petroleum Administration for 
War has called upon the nation’s 
refineries to back up the spectacu- 
lar advances of the Allied fighting 
forces with an increased output 
of 80-octane all-purpose military 
gasoline . 


x 
Sales Decline 

NADA’s canvass of 1,606 dealers 
shows that from May 27 to June 9 
dealer sales totaled 9,637 used cars 
compared with 8,845 sales from 
July 10 to 23. 

Dealers paid “as is” prices on 
1,943 cars, and less than “as is” 
prices on 243 units. 

* * * 


Money Is Burning 

New York financial interests are 
so imbued with the big prospects 
for postwar car sales, they will 
gladly finance almost anyone who’s 
had any experience in building 
cars. 

One insider's view is_ that, 
while one individual might make a 
fair profit in turning out a few 
hundred special-model cars a year, 
there are slight profit possibilities 
for more than one individual who 
had financial interests in such an 
undertaking. 


* * 


* * 


Lend-Lease a Boon? 


Noting that “the war has intro- 
duced American products to other 
countries in a volume and variety 
never approached before,” Presi- 
dent Roosevelt declared last week 
that “American industry will have 
a greatly expanded foreign mar- 
ket provided our international eco- 
nomic policies make it possible for 
these nations to pay for their 
purchases.” 

He made his statement in urging 
Congress to continue Lend-Lease 
until both Germany and Japan are 
defeated. 

” * * 
No Winking 

Uncle Sam isn’t winking at vio- 
lations of the “use” tax, and a good 
many motorists who thought they 
were “getting away with some- 
thing” are learning to their sorrow 
that, unpopular as the tax may be, 
it can’t be evaded. 

In the past week thousands of 
car owners have been summoned 
by the Internal Revenue depart- 
ment to explain the absence of “use” 
stamps on their cars and have been 
compelled to buy stamps at the full 
$5 rate if they were unable to prove 
loss or theft of stamps previously 
purchased. 


All Used Up 


Labor supply in the United 
States in June’ consisted of 
65,400,000 persons, the largest num- 
ber on record, according to the 
U. S. Bureau of the Census. Of 
this number, however, approxi- 
mately 11,200,000 were in the armed 
forces, leaving a civilian labor 
supply of 54,200,000, or 1,800,000 
fewer persons than at the peak in 
July last year. 

Of the civilian labor supply, 
53,200,000 were employed in June 
this year, or practically the entire 
supply available since unemploy- 
ment was close to an irreducible 
minimum. 


* * 


NADA’s Executive committee Thursday 
completed a tentative draft of a policy 
on factory-dealer relations, which is 
now being circulated to NADA direc- 
tors for their approval. Details of the 
policy will be revealed probably this week after directors 
have had a chance to study and approve it. The com- 
mittee also considered the possibility of holding a national 
convention next January in Chicago, justifying it on the 
grounds of the need for discussing postwar rehabilitation. 
Following the committee meeting, NADA Executive 
Vice-President Ray Chamberlain and Ex-President Dave 
Castles were called into a session with OPA officials on 
the used-car price ceiling, and both were encouraged over 
prospects for revisions in MPR-540. It was understood 
that, while a general increase in the markup from 25 to 
33144 percent is not likely, it is probable that OPA will 
allow a boost in the minimum markup of $100 to $150. 
This would permit dealers to properly recondition the 
older used cars, most of which are in acute need of 
repair. Certificates of transfer will also be required in 
all car deals, it is expected; all deals, except an individual’s 
sale to a dealer, are now covered. Also probable are 
revisions in the boundary setup (no state-by-state system, 
however) and readjustments of out-of-line prices. 


NADA Prepares 
Factory-Dealer 
Relations Policy 


~¥ 4 *F 

Published reports that the Office of 
Price Administration is drafting post- 
war automobile ceilings that give the 
same dollar markup for profit, but will 
not take into consideration labor and 
material cost increases, were branded as untrue late last 
week in Washington by a spokesman for that division of 
OPA which would be responsible for such action. In 
general, this spokesman told AUTOMOTIVE NEws, OPA has 
been giving serious consideration to the matter of pricing 
in all fields at the war’s end, but automobiles have not 
been specifically named. 

As was the case in the repricing of trucks, the OPA 
official pointed out, it is very likely that before any prices 
are set for postwar passenger cars, manufacturers will 
have to supply his agency with the necessary data to 
work with, and it is upon these data that fair and 
equitable prices will be based, he declared. The charge 
that OPA is going ahead at this early hour to set prices 
on an unknown quantity = doesn’t add up, he said. 

* * 

Bodies for the postwar model of the 
Jeep have been ordered by Willys- 
Overland from the American Central 
Mfg. Corp., Connersville, Ind., the firm 
which once made bodies for Cord and 
Auburn cars, it was revealed last week by Saunders P. 
Jones, American Central president. Production of the 
first 25,000 bodies will start as soon as WPB releases 
the necessary materials, Jones said at a meeting in New 
York of directors of the Indiana concern. 

Details are not available, but it is understood that 
the design of this peacetime Jeep will incorporate several 


OPA Spokesman 
Denies Postwar 
Car Price Report 


Willys Orders 
Bodies for 
Postwar Jeep 


News in Brief 


idea of what the political scene 
and the war situation are as 
industry gets into 1945.” 


Parts Parleys? 

NEW YORK.—After parts 
manufacturers protested the ac- 
tion of MEWA and NSPA in 
scheduling separate conventions 
in November, MEMA members 
have voted in favor of MEWA 
and NSPA holding separate but 
simultaneous conventions in the 
same hotel. However, ballots 
also showed that manufacturers 
preferred that both associations 
postpone their conventions “until 

- business can have some 


Steel Output Slips 
NEW YORK. — The operat- 
ing rate of steel companies hav- 
ing 94 percent of the steel cap- 
acity of the industry were 94.5 
percent of capacity for the 
week beginning Aug. 21, com- 
pared with 96.0 percent one week 
ago, 95.9 percent one month ago 
and 99.4 percent one year ago. 


Wilson Quits WPB in Huff... 


Nelson Says Army Surpluses 
Open Way to Civilian Output 


WASHINGTON. — Charles E. Wilson resigned his post as 
executive vice-chairman of the War Production Board Thursday, 
and at the same time issued a statement which brought into 
the open the long feud among high WPB officials. 

Earlier Thursday, disclosure of secret testimony before the 
Senate War Investigating committee confirmed a sharp disagree- 
ment between Donald M. Nelson, WPB chairman, and Wilson over 
surplus supplies for the Army. 

Testimony by Nelson revealed that Nelson believes that the 
Army has excess supplies and also that the WPB boss was firmly 
behind the Bassie-Kaplan report which was changed to suit 
Army officials with the approval of Wilson. 

In his statement, Wilson denied that he was opposed to 
reconversion, adding: “These statements, like many similar state- 
ments that have appeared in recent months, were, in my opinion, 
inspired by subordinate officials of the board connected with 
the personal staff of Mr. Nelson.” 

President Roosevelt announced Wilson’s resignation, saying 
that it was accepted “with reluctance.” Wilson’s resignation came 
shortly after Nelson conferred with the President for an hour. 
Wilson was to be acting chairman of WPB during Nelson’s 
absence from the capital on a mission to China for the President. 

The last WPB report on production was written by V. Lewis 
Bassie and Irving Kaplan, economic experts on the board. 

The original report stressed that the War Department had 
excess supplies which would permit a partial resumption otf 
civilian production. The War Department objected to this angie 
of the report and the matter eventually reached Wilson who was 
acting chairman while Nelson was absent due to an attack o1 
pneumonia. 

Wilson upheld the Army and the report was deleted whereupon 
both Bassie and Kaplan resigned in protest. Nelson and otuers 
talked them into withdrawing their resignation but a breach nad 
been built up between high ranking WS olticials and the Army. 

He also blamed the Army’s faith in bombing for the reporteu 
artillery shell shortage. At the same time, ne called foundry 
labor shortages “the key to the heavy-truck situation” and pointed 
out that the Army opposes release of men in uniform to tne 
industry. 


changes to facilitate its use for farm and general utility 
purposes. At present, American Central is continuing to 
build regular jeep bodies for Willys, Jones said, aduing 
that the company had produced 300,000 to date. 

Later, Charles E. Sorensen, president of Willys, an- 
nounced that his company has already signed contracts 
for the manufacture of parts for peacetime Jeeps. He said 
that initial contracts covering the manufacture of 25,000 
Jeeps for farm and general commercial use have been given 
suppliers to avoid a delay in reconversion. 

“We are not waiting for the war to end,” Sorensen said. 
“Today there is a lot of talk about postwar production 
but we are taking action. We have signed contracts so 
that our suppliers will know now that we are going 
right ahead when the war ends.” 

x ** : 
Truck production for the first six 
months of 1944 totaled 344,434, includ- 
ing 39,250 civilian trucks and 305,184 
military, compared with a total for the 
same period last year of 320,298, in- 
cluding 1,562 civilian and 318,736 military, it was revealed 
last week by the Census Bureau. Figures for 1944 
represent acceptances for military use and final plant 
inspection for civilian trucks. 

Figures for 1943 covered actual production. Both 
differ from factory sales figures accepted as an index of 
production before the war. Included in the totals were 
jeeps, military ambulances and four-wheel drive personnel 
carriers, but half tracks, full tracks and armored cars 
were excluded. No light civilian trucks were built in the 
first six months of either 1943 or 1944. In the civilian 
medium classification, none were built in that period of 
1943 while 29,977 were built in 1944; 1,562 heavies were 
built in 1943 and 9,273 in 1944. 


Civilian Trucks 
Total 39,250 
For First Half 
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To Curb Fly-by-Nights... 


AUTOMOTIVE NEWS, AUGUST 28, 1944 


R.I. Law Takes Effect, 
200 Dealers Licensed 


PROVIDENCE. — (UTPS)—Thebeen granted or to deny an appli- 


new Rhode Island law designed to 
protect the automobile-buying pub- 
lic from the tricks of fly-by-night 
and unscrupulous dealers became 
effective Thursday. 

Allen E. Hawkes, administrator 
of a new dealers’ licensing division 
set up within the State Registry 
of Motor Vehicles, said that while 
the new law may have some “bugs,” 
he believes they will be corrected 
when they are discovered, either 
by action of the General Assembly 
or otherwise. 

Approximately 200 dealers al- 
ready have obtained permits to 
do business and about 25 more 
applications are under consider- 
ation, some of which are expected 
to be turned down because they 
fail to meet qualifications. 

The licensing act, covering both 
new and used car dealers, was 
passed by the General Assembly 
during an all-night session which 
closed the legislative year last 
April. 

The law gives the registrar of 
motor vehicles power to suspend 
or revoke a license after it has 


Vancouver Sees 
Loophole in New 


Used-Car Curbs 


VANCOUVER, B. C.— Although 
generally optimistic previously 
about the new restrictions of the 
Wartime Prices and Trade Board 
(see Automotive News, Aug. 21), 
automobile dealers here are doubt- 
ful now if the new rulings will 
eliminate the rackets in the used- 
car industry. 

It is also felt that the new regu- 
lations may add new difficulties to 
dealers’ operations. 

Discussing the matter at a recent 
meeting of the Motor Dealers’ 
Federation branch in Vancouver, 
Charles E. Thompson, vice-presi- 
dent of the federation in British 
Columbia and general manager of 
Vancouver Motor Ltd., pointed out 
that the recent order does not pre- 
vent a private trader from using 
his friends’ and relatives’ names 
to get around the regulation which 
allows only one purchase a year to 
persons other than dealers. 

On the other hand, Thompson 
said, recognized distributors are 
penalized when “practically any- 
body above AA gas category can 
demand for cash any car on the 
floor without a trade-in.” 

A dealer’s only margin previously 
was in getting for less than ceiling 
price the car traded in, and this 
was also his only source of re- 
placements, the dealer executive 
explained. 


Phoenix Dealers 


Organize Assn. 


PHOENIX, Ariz.—(UTPS)—Or- 
ganization of the Phoenix Automo- 
bile Dealers Assn., composed of 
both new and used-car dealers, has 
been completed, officers elected and 
offices opened. 

Officers are Ray Korte, presi- 
dent; Jack Stewart, vice-president, 
and E. M. Whitworth, secretary- 
treasurer. Directors are Claude 
Quebedeaux, Frank Duffy, Jerry 
Davis, Phoenix Browne, Korte and 
Stewart. 

Charter members are heads of 
the following firms: Phoenix Motor 
Co., Consolidated Motors, Inc., Ed 
Luke Motor Co., Coulter Motor Co., 
Madison Motors, Inc., Ray Korte 
Sales & Service, Stewart Motor Co., 
Clark Smith, Jerry Davis, Al and 
Dan Used Cars, Sun Motors, James 
Hunt, Fauber & Bates, L. & S. 
Used Cars, Brown & _ Jones, 
George’s Used Cars, W. S. Grigsby, 
John Miller, Powell & Heyne, R. 
Cc. Smith and Oliver Shank. 


Brooklyn, L. I. Dealers 


Plan Golf Party Sept. 7 

BROOKLYN, N. Y.—The Brook- 
lyn and Long Island Automobile 
Dealers Assn. will hold a golf out- 
ing Sept. 7 at 2 p.m. at North Hills 
Golf Club, Douglaston, L. I. Reser- 
vations close Sept. 5. 


cation for a license for a variety 
of reasons. 

These reasons include proof of 
the unfitness of the applicant to 
do business as a motor-vehicle 
dealer; any material mistate- 
ment in making an application 
for a license; any willful failure 
to comply with any rule promul- 
gated by the Registrar under the 
act; willfully defrauding any 
buyer of a motor vehicle; will- 
ful failure to perform any writ- 
ten agreement with any buyer of 
a motor vehicle; having made a 
fraudulent sale, transaction or 
repossession. 

The registrar is also empowered 
to withdraw or deny an applica- 
tion if he finds there has been a 
fraudulent misrepresentation, cir- 
cumvention or concealment of any 
particulars of any sale to any buyer 
of a motor vehicle; that the dealer 
knowingly permitted any salesman 
to sell or exchange any motor ve- 
hicle except for the licensed dealer 
by whom he is employed; that 
there has been indulgence in any 
unconscionable practice relating to 
the automobile dealers’ business; 
that there has been a violation of 
law relating to the sale, financing 
or distribution of motor vehicles. 

Dealers’ licenses must specify 
the location of their offices and 
must be conspicuously displayed 
there. Unless he is licensed under 
the act, no dealer henceforth 
will be permitted to register or 
receive or use dealers’ license 
plates. 

The applicant must show 
whether he has a dealer’s con- 
tract or franchise, the floor space 
and yard space of his sales and 
service departments and _ the 
names of all officers of the firm 
together with their addresses. 

In a supplemental sheet which 
the applicant must fill out, and 
which is regarded as confidential 
information for the Dealers’ Li- 
cense division, information must 
be furnished on whether the deal- 
er’s premises are rented or leased 
and the amount of rent. If the 
dealer owns the property, the di- 
vision must know the value of the 
real estate and personal property, 
the amount of taxes on the real 
estate and personal property, the 
value of the motor vehicles on 

hand and the amount of working 
capital on hand. 

The dealer must also tell whether 
he has any past record of financial 
or fire losses. 

No license of a dealer may be 
suspended or revoked until after 
a hearing, and if the dealer is dis- 
satisfied with the action taken he 
may file equity proceedings in Su- 
perior Court to vacate any order 
of the registrar. 

As Hawkes puts it, “the law has 
been written for the protection of 
the public and the public can’t be 
protected unless they purchase 
hereafter from a licensed dealer.” 


Planes on Block 


Auction at Lapeer, Mich., 
Open to Car Dealers 


LAPEER, Mich.—First of a 
series of monthly airplane auc- 
tions will be held here at 3 p.m. 
Sept. 16 at the Lapeer Airport, 
Ince. Automobile dealers inter- 
ested in planes are urged to 
attend. 

The auction will be conducted 
by Eddie Meyer, of Airplane 
Auction Co., Detroit. Meyer, 
who conducts two used-car lots 
in Detroit, is vice-president of 
the Michigan Used Car Dealers 
Assn. 

Meyer, who claims to have 
originated the used-car auction 
in 1920, said that a unique fea- 
ture of the airplane auctions will 
be a plan whereby automobiles 
and airplanes may be traded in 
on planes with the usual time- 
payment provisions. 

The auction will dispose of 
about 60 planes, both govern- 
ment and private ones, as well 
as airplane parts, Meyer said. 
Anyone having an airplane to 
sell may dispose of it at the auc- 
tion, he declared. 


Despite Drained Shops in Texas... 


Dealers to Aid in Raising 
3,000 Army Mechanics 


SAN ANTONIO, Tex.—Despite the fact that their service shops 
are already drained of experienced mechanics, members of the 
San Antonio Automobile Trades Assn., meeting with officers of the 
United States Army from Fort Sam Houston and the Eighth Service 
Command, pledged their cooperation with the Army in its efforts 
to recruit 3,000 skilled automotive mechanics for the service. 

This cooperation went to the extent where dealers will loan 
some of their skilled mechanics for a period of 90 to 120 days, and, 
that this display of patriotism was not of a temporary nature is 
shown by the fact that on the day following the meeting, 17 men 
had been turned over for service. 

The action was discussed at a luncheon in the Gunter Hotel, 
with O. R. Mitchell, president of the association, presiding. A 
letter was read from Maj. Gen. Richard Donovan, commanding 
general of the Eighth Service Command, in which he described 
the serious situation facing the Army through the shortage of 


skilled automotive mechanics. 


Lee E. Hearn, of the maintenance division; Capt. W. I. Haut and 
J. L. Bettis, of the civilian personnel branch, Eighth Service Com- 
mand, and Capt. George J. Trakas, head of the civilian personnel 
branch, Fort Sam Houston, gave detailed explanations of what 


was required. 


Literally thousands of unserviceable Army motor vehicles have 
accumulated in Army repair shops due to shortage of skilled 
mechanics to repair them, it was reported. Many of these vehicles 


are needed for overseas service. 


The Eighth Service Command 


refers to the situation as “an emergency.” 

Fourth echelon shops, which in Army language means shops 
capable of doing complete overhaul jobs, are operated in 19 posts 
and camps in the five states comprising the Eighth Service Com- 


mand. 


Twelve of the shops are in Texas, one of the largest 


being at Fort Sam Houston, San Antonio. 

W. A. Williamson, vice-president and general manager of the 
Texas Automotive Dealers Assn., attended the meeting and pledged 
his assistance in securing the cooperation of dealers. 

Automotive workers of all kinds are needed, the Eighth Service 
Command has announced. Lists of available jobs have been placed 
with civil-service offices, where applicants may apply. They may 
also apply at their nearest Army camp or United States Employ- 


ment Service office. 


At Fort Sam Houston bachelor quarters have been provided 
and messing facilities have been arranged for workers who may 
wish to live on the post during their employment. 

In addition to those working on a temporary basis and on loan 
by dealers, the Army is seeking men for permanent employment, 


particularly returning war _ veterans, 


Command announcement. 


according to the Service 


Lee Hearn is on leave from Mozart & Keller Automobile Co. 


(Studebaker), Houston, and has 


been in the business 22 years, 


having previously had a dealership in Athens in the BOP days. 


32,000 More Light Trucks 
Released by Army 


WASHINGTON. Within the 
past few days, the Army has turn- 
ed over to Treasury Procurement 
for disposal some 32,000 Army 
trucks, mainly light vehicles or 
non-standard trucks not’ usable 
abroad. Within a half year it has 
released 7,000 passenger cars out 
of 42,000 it originally purchased. 

That was the information given 
to the House Committee on Post- 
war Military Policy last week by 
officials of the War Department. 

The chief witness was Maj. 
Gen. Lucius D. Clay, director of 
Army material. Within the last 
few months, approximately 52,000 
light trucks have been turned 
back into the civilian economy, 
Gen. Clay said. In addition, he 
stated the Army recently releas- 
ed 7,000 new passenger car tires 
and 70,000 off size tires. 

No heavy or light heavy trucks 
have been released, he added, be- 
cause the Army needs all it can 
obtain in active war theaters. 

Asked why motor vehicles should 


PATA Seeks 
Surplus Data 


PHILADELPHIA, Pa.—A com- 
mittee representing the Philadel- 
phia Automobile Trade Assn. was 
scheduled last week to make in- 
quiries among Washington agen- 
cies about the availability of sur- 
plus cars and jeeps, as well as 
trucks. 

Announcement of the proposed 
trip was made at a recent luncheon 
meeting of PATA. Martin Bury, 
president, also advanced the sug- 
gestion that since automotive goods 
would likely be scarce in the imme- 
diate postwar period, the committee 
might also concern itself with find- 
ing Other items that automobile 
dealers might sell during the lean 
period. 

Bury disclosed that the local 
committee for economic develop- 
ment is conducting courses for 
sales managers of distributing com- 
panies and recommended that deal- 
ers attend the classes, which begin 
in September. 


be kept sitting on lots in many 
parts of the country while civilian 
economy needs them so badly, Gen. 
Clay replied that this is a situa- 
tion more apparent than real. Many 
of these lots are clearing depots 
where trucks are prepared for ship- 
ment overseas. Some are _ used 
trucks that are _ reconditioned, 
others new trucks merely assem- 
bled for a time on a lot before 
shipment. A truck on a lot today 
may be gone tomorrow or within 
a week, the general said. 


The demand for light-heavy 
and heavy-heavy trucks has be- 
come more imperative than ever 
as the supply lines in Europe 
have lengthened, he said. There 
are no trucks in these categories 
except perhaps some completely 
worn out junk available for dis- 
posal. 

Instead of a surplus, the procure- 
ment program is behind schedule 
because of the war’s newest turns. 
Purely military equipment is not 
being disposed of by the Army 
even though it is obsolete at this 
stage of the war because later 
events may still make it useful, 
Gen. Clay said. 


Meanwhile, War Department of- 
ficials are maintaining closer and 
closer controls on procurement to 
avoid the accumulation of high 
surpluses, but at this stage of the 
war there simply is not sufficient 
factual basis for estimating the 
amount, type or location of future 
surpluses. The progress of the war 
itself will be the determining fac- 
tor, it was stated, but when the 
war does end, eventually the Army 
will know what it has and where 
its goods and property is located 
and be ready to get rid of what is 
not needed to maintain such mili- 
tary establishment as Congress 
decides to retain in the postwar 
years, 


N. C. Gas Income Up 


RALEIGH, N. C.—Gasoline tax col- 
lections for July totaled $2,082,380, as 
compared with $1,535,760.87 for the 
same month last year, according to 
figures given out recently by the state 
revenue department. 
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Casual Sales 
Of Used Cars 
Fall in Cleveland 


CLEVELAND — Used-car price 
regulation violations were reported 
here to be continuing at a rate of 
almost 50 percent of total sales 
nearly six weeks after the ceilings 
went into effect. 

District OPA officials announced 
last week that of 908 recorded sales 
made in areas served by 10 of the 
29 ration boards in Cuyahoga 
County, only 457 buyers had filed 
certificates of transfer, showing 
price paid and other details of the 
transaction. 


Meanwhile, figures compiled by 
the Cleveland Automotive Trade 
Assn., which is cooperating with 
OPA in obtaining dealer compli- 
ance with the used-car price regu- 
lation, were announced as showing 
an increasing trend toward fewer 
casual, or person-to-person sales 
since the ceilings went into effect. 

In the first two weeks of August, 
dealer sales of used cars totalled 
1,431, against 1,499 casual sales. 
During July dealer sales totaled 
2,657, as compared with 3,535 casual 
sales. 


This trend was attributed by 
Jack Whelan, OPA automotive 
price specialist, to a desire on the 
part of individual sellers to avoid 
the “headaches” which often arise 
when a car is sold to a friend or 
acquaintance and something goes 
wrong with it after the deal is 
completed. 


Pontiac Builds 
Its 50,000th 
Oerlikon Gun 


PONTIAC.—Pontiac Motor built 
last week its 50,000th Oerlikon 
20 mm. antiaircraft cannon for the 
United States Navy, it was an- 
nounced by Harry J. Klingler, gen- 
eral manager of Pontiac: and vice- 
president of General Motors. 

“Since the original contract was 
signed on March 26, 1941, Pontiac 
has voluntarily refunded over $10,- 
000,000 to the government and re- 
duced the cost of the Oerlikon over 
75 percent from that of the first 
gun built,” Klingler said. “Produc- 
tion of this gun will continue at a 
steady pace until Navy require- 
ments are completely met.” 

Pontiac built its first Oerlikon 
in August, 1941. Engineering and 
manufacturing refinements on the 
Oerlikon at Pontiac long ago re- 
sulted in a 50 percent cut in the 
time needed to fabricate the major 
gun mechanism parts Pontiac it- 
self produces. Volume production 
of the gun at Pontiac brought the 
company the first Navy E flag to 
be awarded a former automobile 
producer on Jan. 20, 1942. Since 
then regularity and excellence of 
production caused the Navy to add 
four stars to the pennant, making 
it unique in all industry. 

William L. Kelley is general sup- 
erintendent of the Pontiac Oerlikon 
plant. 


Obituaries: 


Walter N. Baker sr. 

FERNANDINA, Fla.—Walter Nolan 
Baker sr., 52, manufacturers agent, and 
distributor for tires and accessories in 
several Southeastern states, died in 
Union, S. C., recently while on a busi- 
ness trip. 

s * « 


John Pellegrino 
LYNBROOK, L. I.—John Pellegrino, 
64, for 23 years an automobile dealer 
here, died recently. 
*2¢¢ 


Elmer E. Adams 

CLEVELAND.—Elmer E. Adams, 51, 
for 20 years an automobile dealer here 
and city safety director in the adminis- 
tration of former Mayor Ray T. Miller, 
died Aug. 20 in St. Petersburg, Fla. 
In 1925, with Mark Zettelmeyer, he 
organized Markad Motors Co. (Ford- 
Lincoln), of which he was president. 

es *¢ «& 


George R. Brinson 
JACKSONVILLE, Fla.—George Rob- 
ert Brinson, purchasing agent for the 
Ford Motor Co. here. died Aug. 19. 
7, oe here trom Moultrie, Ga. in 


James M. Fitzgerald 

TOLEDO.—James M. Fitzgerald, 72, 
one of Ohio's best known automobile 
dealers sormerty associated with the 
Peerless, Cadillac and Lincoln, and 
later distributor for the Gabriel 
Snubber sales and service organization 
in Northeastern Ohio, died recently. 

* ¢ ¢ 
Calvin Cyrus Eib 

DENVER. — Calvin Cyrus Eib, 64, 
who was in the automobile business 
for many years, died here recently. 


A 





DIGEST EDITION 


HELP WANTED 


ANTED—OFFICE MANAGER who is 
able to handie General Motors or 
Chrysler acct. system and who is fa- 
miliar with credit procedure. Position 
pays top salary to right man and has 
fine future. All replies will be kept 
confidential. Write or wire DALTON 
MOTORS, Distributors DeSoto-Plymouth, 
Sacramento, California. 


WANTED: TUNE-UP MAN, mechanics, 
bodymen. Permanent position. New 
completely equipped shop. Top wages. 
Airmail Northern Motors, Sidney, 
Montana. 


WANTED A PARTNER to assume com- 
plete management in long established 
and reliable automobile business. Will 
gross $500,000 or more. Must have ex- 
perience, be capable, reliable and some 
capital. Box 730, c/o Automotive News, 
Detroit 2. 


PARTSMAN FOR ONE OF THE LARGEST 
CHEVROLET PARTS STOCKS IN THIS 
AREA. Excellent working conditions. 
Top salaries for top men. Write, call 
or wire SHEARER CHEVROLET, 7244 
Manchester Avenue, St. Louis 17, Mo. 
V. J. Koenig, Manager Parts Department. 


SERVICE MANAGER, Ford experience 
preferred. Ideal, friendly college town 
central Missouri, unlimited opportunity. 
Write Alfred Ellerman, Yuma, Arizona. 


WANTED SERVICE MANAGER for Chev- 
rolet dealership. Excellent working con- 
ditions. Good paying steady position for 
right man. Write or call MOODY 
CHEVROLET CoO., 1511 Niedringhaus 
Ave., Granite City, Illinois. 


MECHANIC WANTED: Good all round 
Ford mechanic who does not drink. 
Small town and good pay. Steady work. 
aon HARDEN MOTOR CO., Tolono, 
llinois. 


WANTED: EXPERIENCED CHEVROLET 
SHOP FOREMAN for dealership in Rio 
Grande Valley of Texas. Ideal living 
conditions, warm climate, twelve miles 
from Old Mexico, abundance of citrus 
fruits and vegetables. Write giving all 
information and references in first letter. 
STANDARD CHEVROLET CO., Edin- 
burg, Texas. 


WANTED: COMBINATION METALMAN 
AND PAINTER. Permanent. Capable 
of running shop. Chief Pontiac, Inc., 
224 N. Fourth, Albuquerque, New Mexico. 


PARTS COUNTER MEN With a Ford 
parts distributorship in Miami, Florida. 
We appeal to those who contemplate a 
change in location for health and other 
reasons, who are seeking a new, perma- 
nent connection with an unusually good 
future and pay commensurate with liv- 
ing conditions. We offer permanency— 
high pay—ideal working conditions. Box 
749, c/o Automotive News, Detroit 2. 


UTOMOTIVE SERVICE EXECUTIVE. 
New Corporation in New York, amply 
financed and experienced, wants capable 
ambitious young executive to take full 
charge of new automotive service enter- 
prise. Must be capable of assuming 
larger responsibilities in near future. 
Unusual opportunity for A-One man. 
Write giving full particulars of experi- 
ence, reference and salary expected. Box 
753, c/o Automotive News, Detroit 2. 


POSITIONS WANTED 


MANHATTAN DEALERS: Bookkeeper de- 
sires position, preferably one-girl office. 
Available October 1st. Box 745, c/o 
Automotive News, Detroit 2. 


HIO DEALERS DESIRE to locate East- 
ern Ohio. Twenty years experience, used 
car manager, sales manager. Fifty years 
old. College graduate. Box 748, c/o 
Automotive News, Detroit 2. 


Publicity Man 


Mature age, wide editorial and pub- 
licity experience in automotive and 
affiliated fields, seeks connection with 
automotive manufacturer. Former 
newspaperman. Box 746, c/o Automo- 
tive News, Detroit 2. 


MANUFACTURER’S 
REPRESENTATIVE 


MANUFACTURERS REPRESENTATIVE. 
Twenty years experience Ford parts line. 
Wants lines So. California territory. 
References. Box 747, c/o Automotive 
News, Detroit 2. 


MANUFACTURERS 
ATTENTION! 


Have you set up your organization to 
handle your postwar sales? 

Do you have the proper sales repre- 
sentation possessing the acquaintance- 
“ship and ability to obtain maximum 
sales from national fleet accounts in 
the metropolitan New York area? 

Do you desire to budget your sales cost 
on a straight pavetetpee basis? 
Our organization, headed b two 
prominent men in automotive sales and 
angineering circles, possessing close 
personal contact with large and small 
truck and bus fleet operators, is in a 
Position to give your product the type 
of sales representation manufacturers 
desire on either a manufacturer’s agent 
or distributor basis. Box 754, c/o 
Automotive News, Detroit 2. 


Attention! 


PARTS AND ACCESSORIES 
MANUFACTURERS AND 
SUPPLIERS 


needing Detroit representation. Have 
excellent automotive contacts and de- 
sire to negotiate a contract represent- 
ing an established manufacturer with 
Proven products. Write Box 744, c/o 
Automotive News, Detroit 2. 
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WANT AD AUTO 


NEW CARS FOR SALE 


WILLYS NEW 1942, $100 under ceiling. 
Four sedans, one coupe. Standard 
Motor Sales, 626 W. Main St., Roches- 
ter, N.. ¥. 


2 NEW °'42 WILLYS DELUXE SEDANS. 
One black, one maroon. $50 under ceil- 
ing. Glenn Walraven Sales, Marion, Ohio. 
Phone 2761, Res. 6425. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be_ clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

WANTED: 1942 CADILLAC or LINCOLN 
Continental Convertible. Must be origi- 
nal low mileage. Wire or phone CITY 
MOTOR CO., 21545, Norfolk, Virginia. 


WANTED: FORD 114” to 122” wheelbase 
chassis with or without cabs. Full re- 
tail price. Lasky Motor Car Corporation, 
90 Montrose Avenue, Brooklyn 6, N. Y. 


WANTED: WRECKED or BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 


AUTO AUCTION 


DUNHAM, N. C. 
SALE EVERY THURS. 1 P.M. 
SOUTH’S NEAREST SALE 


Hometown Sales & Service 
J. B. LEATHERS 


TRUCES FOR SALE 


CABS, SIX BRAND NEW fully equipped 


Federal or Diamond T, can be altered 
for any other make, $145. Treegoob 
Motor Company, 321 N. Broad &t., 
Philadelphia, Pa. 


NEW 12-FT. STEEL PLATFORM BODIES, 
$176 net to dealers, $210 list. 2-week 
delivery. 10 or 12 gauge steel used. 
Glenn Walraven Sales, Marion, Ohio. 
Phone 2761, Res. 6425. 


NEW 1942 FORD TRUCKS for sale at 
full ceiling prices. 134 and 158-inch cab 
over and conventional. Some with heavy- 
duty equipment and two-speed axles. 
Maintained according government regu- 

Box 752, c/o Automotive News, 
Detroit 2. 


1940 CHEVROLET TRACTOR 
& TRAILER like new—will 
carry 4 cars. 

BROCKWAY 28 PASS. BUS 
REbuilt & Perfect. 


Fruehauf $0 Ft. Closed Trailer 
Rebuilt & Reconditioned. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


TRUCES WANTED 


WILL BUY ANY GMC 
TRUCKS FOB factory. Will 
pay attractive bonus. Wire or 
phone collect. GMC Truck 
Dealer, Etscovitz Motor Co., 
Houlton, Maine. 


FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


USED CAR 
CEILING FORMS 


CERTIFICATES of 
TRANSFER 
$1.25 per 100 


Tags 4” x 8” Combined 
$1.95 per 100 


Warranty 4” x 8” in Pads 
$1.50 per 100 


Group “B” 250 of each Form 
$9.00 


Prepaid if Check Enclosed 
Otherwise C.0.D. Plus Postage 


MODERN SELLING 


METHODS CO. 
P.O. Box 666 Louisville 1, Ky. 
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AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY _ 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 


DEALERSHIP FOR SALE 
AUTOMOBILE BUSINESS, old and well 
established, in a New York State city 
over 300,000 population. Contract with 
one of the Big automobile companies. 
Have sold 1,260 new and 2,008 used cars 
in one year. Death of top executor 
makes % interest in business for sale 
at $30,000 cash. Must have proven sales 
and managing ability. Give references 
in first letter, which will be confidential. 
You may deal direct with our bank. 
Box 750, c/o Automotive News, Detroit 2. 


DEALERSHIP WANTED 
WANT LARGE DEALERSHIP, West or 
Southwest preferred, have $300,000 
capital, whole life experience as dealer, 


will keep replies confidential. Box 733, 
c/o Automotive News, Detroit 2. 


ACCESSORIES WANTED 
WANTED—AUTOMOBILE HEATERS. Ad- 
vise quantity and types available. L. 8S. 


JULLIEN, INC., 1443 P S8t., N. W., 
WASHINGTON 5, D. C. 


SPARK PLUG 
ENGINEER 


Will travel extensively han- 
dling engineering problems 
with our customers. Should 
understand thoroughly igni- 
tion systems on passenger 
cars, trucks or marine en- 
gines. Graduate automotive 
or mechanical engineer pre- 
ferable but will consider 
high grade mechanic with 
sales personality who has a 
knowledge of spark plugs. 
In reply state fully experi- 
ence, age, salary demand and 
enclose photograph. Box 742, 
c/o Automotive News, 
Detroit 2. 
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PARTS FOR SALE 


WE HAVE NEW 1942 Chevrolet parts, 
doors, trunk lids, upholstery, for Town 
Sedan, 5-passenger coupes, sedan de- 
liveries, half-ton panels. 50% to 80% 
off list. Write for further complete price 
list. Curry Chevrolet, 3300 Broadway, 
New York City. 


CHEVROLET brand new front seats 1936, 
1937, 1938 and 1939—$35 each. Alls- 
house Motors, Cooperstown, Pa. 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list 
Cooper-Lewis Co., Inc., 238 Broadway. 
Revere 51, Mass. 


ONE NEW ’41 LINCOLN-Zephyr and one 
‘39 Ford Sedan Turret Tops, both still 
in original shipping crates. One new 
GMC CC-353 frame, fits either '41 or '42 
model. Two '41 Nash-Kelvinator \% ton 
trailers, one of them has side stakes and 
both good as new and bargains. Wire 
or write W. CLEVE STOKES COM- 
PANY, Lincoln-Mercury Dealer, Stokes 
Corner, Montgomery, Alabama. 


$1,200 STOCK DODGE PLYMOUTH 
PARTS and nearly new Dodge porcelain 
enamel neon sign. ‘‘Dodge’’ in 8-inch 
green Zeon letters, ‘‘Plymouth’’ in 6-inch 
rose pink Zeon letters. Parts and sign 
$850. Come Get ’'Em. GLENN WAL- 
RAVEN SALES, Marion, Ohio. Phone 
2761, Res. 6425. 


PARTS WANTED 


WANTED: COMPLETE BODY, any style, 
’41 Mercury, Braxton’s, Whiteville, N. C. 


WANTED RIGHT DOOR new or used, for 
1940 Plymouth convertible coupe. Box 
743, c/o Automotive News, Detroit 2. 


WANTED 1938 PACKARD SIX left front 
fender, 1937 Chevrolet right front fender, 
new or used. Murray-Page, Inc., 715 
West State St., Olean, N. Y. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8. JULLIEN, 
Inc., 1443 P. St., N.W., Washington, 
5, D. C. 


WANT ‘'41-’'42 STUDEBAKER RADIOS; 
Universal spotlites. KORTE STUDE- 
BAKER, 324 West Adams, Phoenix, 
Arizona. 


WANTED TO BUY 
Auto Heaters & Radios 


Will pay top cash price for any 
make auto heater and radio (Ste- 
wart Warner gasoline heaters par- 
ticularly). Any quality or quantity. 
Write full particulars to... 


Manhattan Auto & Radio Co. 


1706 7th St, N.W. 
Washington, D. C. 
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AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


EQUIPMENT WANTED 


WANTED—1 Frame and front end align- 
ing equipment (preferably Bear Equip- 
ment). 4 Hydraylic portable jacks—2 
ton capacity. 1 wheel balancer. BOGDA 
DOWNTOWN NASH SALES, 1018 N 
Meridian St., Indianapolis, Indiana. 


ee, 
WANTED, COMPLETE SET body shop 


tools. What have you to offer? Son 
Motor Company, Pensacola, Florida. 


WANTED SIOUX ELECTRIC POLISHER. 
Nathan P. Walker Co., Jackson, Mich. 


WANTED COMPLETE SHOP EQUIPMENT 
including body tools, paint equipment, 
frame front end machine equipment for 
shop working twelve to fifteen men. 
Tom Little, Box 30, 
Arkansas. 


I 
WANTED ONE OR MORE Red Arrow or 


Tow-Pilot bars. Paul's Auto Sales, New 
Bremen, Ohio. 


Blytheville, 


WANTED—SHOP AND PARTS EQUIP- 
MENT for a new Ford agency. Must be 
approved Ford equipment. Write William 
: ne 593 Culver Road, Rochester 


TRUCK EQUIPMENT WANTED 


NEW PRODUCTS TO DISTRIBUTE— 
To our present lines of truck conversion 
units and equipment which have been 
distributed successfully for several years, 
we desire to add non-competing products. 
—we otfer the counsel of individuals 
identified with the sale of truck equip- 
ment for over 25 years and the service 
of a nationwide distributor organization. 
—Available to you are well equipped 
Plants for installation and servicing— 
experienced organizations of truck sales- 
men and established contacts with truck 
dealer organizations.—This experience 
and these facilities assure success in the 
sale of practical products for which 
there is a present demand or for which 
there is reason to believe a demand can 
be developed.—All communications will 
be treated in strict confidence. Box 
735, c/o Automotive News, Detroit 2. 


WANTED: 1942 Chevrolet cab over engine 
cab. Automatic Shifters Co., Box 5021, 
Richmond, Virginia. 


BUSES FOR SALE 


BUS FOR SALE—1942 G.M.C. Model 550, 
new in August, 1943, 5-speed transmis- 
sion, 2-speed axle, 9.00 x 20 tires rear, 
8.25 x 20 tires front, 2 spares, Carpenter 
body, 43 adult forward-facing spring 
seats. Price $6600. N. Willis Garage, 
Mercer, Pa. 


in diameter. 

per foot. 

Sang 1606 West 25th St., Cleveland 13, 
0. 


WE DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 
72. Complete metallizing outfit, includ- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 


BUSINESS FOR SALE 


FOR SALE—Wholesale automotive replace- 
ment parts business in a trading area of 
over a million population. Old estab- 


investment, 
administrative salaries. 


yearly volume in excess of $400,000. 
Present owners are unable to give it 
active management due to other interests. 
Will sell at inventory, less accounts re- 
ceivable, plus a share of the profits 
while merchandise is on allotment. Please 
establish your financial responsibility in 
your first letter to insure reply. Post 
Office Box 2561, Arlington Station, 
Baltimore, Md. 


FOR SALE a very good clean used car 
business, never over $6,000 inventory, in 
one of the best, fast-growing cities in 
Ohio with a population of over 57,000. 
New car opportunity if desired. A large 
lot with a cement block garage 20 x 20 
on a main street of the city. Net profit 
approximately yearly, $12,000 to $15,000. 
Present inventory, good will, lot and 
building—all for $30,000. Sickness, rea- 
son for selling. Box 751, c/o Auto- 
motive News, Detroit 2. 
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Used Cars: Going Down 


Sales Cut In Half After Ceilings, 
Chicago Dealers Report 


CHICAGO.—The first two weeks 
of business under the used-car 
price ceiling regulation was the 
reverse of satisfactory, the Chicago 
Automobile Trade Assn. reported 
last week after analyzing ques- 
tionnaires received from members. 

Eighty-two dealers reported a 
drop in sales from 447 used cars in 
the May 27-June 9 period to 224 
from July 10 to 23, a decline of 50 
percent. Even more pronounced 
was the decrease in the number of 
used cars purchased, down from 
332 to only 96, or a decline of 71 
percent. 

The consensus among dealers by 


Ceilings Lift 
Some Prices 


---Chamberlain 


MANCHESTER, N. H.—(UTPS) 
—The OPA was charged with caus- 
ing an inflation of prices on some 
types of used cars, raising the ceil- 
ing prices to levels above which 
they were being sold before ceiling 
prices were established, in a recent 
address by Ray Chamberlain, 
executive vice president of the 
National Automobile Dealers’ Assn., 
before more than 300 members of 
the New Hampshire Automobile 
Dealers’ Assn. at an all-day con- 
vention at the Manchester Country 
Club. 

Chamberlain said used-car sales 
since July 10, when ceiling prices 
were fixed, had remained at about 
the same level as prior to June 10, 
but pointed out that dealers’ stocks 
are suffering depreciation because 
they are unable to buy more than 
one car for every three that they 
sell. 

Chamberlain assured the auto 
dealers that the NADA will do 
everything possible in the postwar 
period to see that distribution of 
motor vehicles is made as effi- 
ciently and equitably as possible. 

The dealers were praised in a 
talk by State Motor Vehicle Com- 
missioner Virgil D. White for keep- 
ing a high percentage of cars on 
the New Hampshire highways de- 
spite a shortage of manpower to 
service them. 

Speeding of postwar conversion 
of industry is largely dependent 
upon the automobile manufac- 
turers, it was emphasized in an 
address by Mayor Charles M. Dale, 
of Portsmouth, Republican nomi- 
nee for governor. 

“Postwar unemployment,” he 
said, “depends upon the amount of 
aid given by the federal govern- 
ment in_ reconversion of war 
industries.” 

Harold F. Barnard, district man- 
ager of the Office of Defense 
Transportation, and John F. Dal- 
ton, associate price specialist for 
the state OPA office, explained 
various forms and regulations af- 
fecting the dealers. 

Gov. Robert O. Blood extended a 
greeting to the dealers. Otis E. 
Mercer, of Nashua, president of 
the New Hampshire association, 
presided. 


Pete Wembhoff’s Fourth Dimension 
offers news of advertising. 


a decided margin favored three 
regions instead of one, opposed the 
region A base prices, and objected 
to the provisions requiring infor- 
mation on allowance price and 
description of the car traded in 
as a part of the certificate of trans- 
fer, as well as requiring a certifi- 
cate of transfer on the sale of a 
used car by an individual to a 
dealer. 

Eighty-nine percent of the deal- 
ers declared for an increase in 
markup to 33% percent for war- 
ranted cars. Overwhelmingly ad- 
vocated also was a provision that 
working agreements with a repu- 
table repair business be definite in 
terms and specifications as a pro- 
tection to the used-car buying 
public, with such working arrange- 
ments a prerequisite to licensing of 
a person as a used-car dealer by 
the state. 

Many replies, CATA pointed out, 
“stated that it is almost impossible 
to buy additional used cars for 
their inventories to replace the 
ones being sold, since individuals 
are not willing to sell their cars at 
ceiling prices,” but instead are 
creating a black market which, it 
is feared, OPA will be unable to 
control. 


Truck Quotas 
OK’d for First 
Quarter of 45 


WASHINGTON —Authorizations 
for production of commercial motor 
trucks, truck tractors, and off-the- 
highway trucks and truck tractors in 
the first quarter of 1945 and for the 
production of petrolem tank trailers, 
milk tank trailers and low-bed heavy 
hauler trailers in the first half of 1945 
were announced last week by the 
Automotive division of the War Pro- 
duction Board. a 

Motor-truck authorizations for the 
first three months follow: ’ 

Oo 

Manufacturer Medium Heavy Highway 
Autocar : - 1152 : 
Available... 8 
Brockway 84 
Brown J ; 
Caterpillar. . 
Chevrolet... . . 
Corbitt... 
Dart. 3 
846 


428 
3895 


13522 


Diamond T. 


270 
11464 
4 


General Motors.... 

Hahn Motors 

Hendrickson 

International 
Harvester 

Kenworth 

Koehring 

Linn 

Mack 

Oshkosh. . 

Peterbilt 

Reo.. ‘ 

Sterling. .. 

Studebaker 

Walter Motor Truck 

Ward Lafrance Truck . 

White Motor.... 374 


1 
2166 


26 
567 


1! 


Dealership Burns 


Miss.—Davis Motor Co. 


BELZONI, 
together 


here was destroyed by fire, 
with the Davis Tractor & Implement 
Co. Combined loss was $10,000, with 
some insurance. 


Truck Production in 1943 


Total 
All Sizes 
Military 
318,736 
305,184 

56,067 

56,075* 

52,902 * 

51,836* 
8,155* 47,466* 
9,298* 47,646* 
11,881** 49,259** 


Civilian 
1,562 
39,250 
395 

2.528* 
2,766 

4,622* 


Year 
lst 6 mos. 1943 
Ist 6 mos. 1944 
1943—June.. 
1944—January 
February 
March 
April 
May 
June 


Medium 


9,000-16,000 Lbs. GVW 
Total 


58,228 


Year Civilian Military 
Ist 6 mos. 1943 — 58,22% 
Ist 6 mos. 1944.. 29,977 51,330 
1943—June — 14,070 
1944—January 1,985 12,812* 
February.. 1,798 9,940* 
March 3,317* 8,404* 
April 6,245 * 6,542 
May 7,310* 7,012 
June. 9.822** 6,620** 
*—Revised **—Preliminary 


Total 

320,298 _— 

344,434 — 
56,462 
58,603 * 
55,668 * 
56,458 * 
55,621 * 
56,944* 
61,140** 


$1,307 
14,070 
14,797 * 


Light 
Under 9,000 Lbs. GVW 
Civilian Military Total 
139,643 139,643 
123,304 123,304 
20,734 20,734 
21,479 21,479 
21,095 21,095 
21,081 21,081 
19,481 19,481 
19,338 19,338 
20,830** 20,830** 


Heavy 
16,000 Lbs. and Over GVW 
Civilian Military Total 
1,562 120,870 122,432 
9,273 130,550 139,823 
395 =: 21,263 = 21,658 
543* 21,784* 22,.327* 
968 21,867* 22,835* 
1,305* 22,351* 23,656* 
1,910* 21,448* 28,353* 
1,988* 21,296* 23.284* 
2,559** 21,809** 24.368** 


~— 


One Bright Ray... 


Casual Sales on Downbeat 


Amid the woes brought on by MPR 540, dealers in many areas 
are finding at least one bright ray in the decline in casual 
(person-to-person) sales since the used-car price regulation went 
into effect. An OWI report, following OPA’s meeting with an 
automobile advisory subcommittee, declared that reports from 
75 percent of OPA’s local rationing boards showed that more 
than half the used-car sales were made by dealers during the 


period of July 10 to 31. 


In Cleveland, a survey by the Cleveland Automotive Trade Assn., 
revealed that in the first two weeks of August dealer sales totaled 
1,431 against 1,499 casual sales. In July dealer sales totaled 
2,657 compared with 3,535 casual sales. 


Rash of Strikes Follows 
Hints of Unemployment 


By Robert M. Finlay 
Managing Editor 

DETROIT.—Indications that the 
war worker blows hot and cold 
with his prospects of coming 
through the reconversion period 
tidily were pointed up sharply by 
the labor news of the last few 
weeks. 

No strikes occurred here a week 
ago when Donald M. Nelson, chair- 
man of the War Production Board, 
was asserting that the speed with 
which the auto industry would re- 
convert to car production would 
amaze the nation, and OWI was 
saying that cutbacks are not a 
problem. War contracts are plenti- 
ful, it was said, and will readily 
absorb cutback workers. 

Then, last week, with the Allies 
routing the Germans in France, 
labor news indicated the workers 
faced extended layoffs, and 
strikes hit 10 Detroit plants, in- 
cluding Kelsey-Hayes Wheel, 
Briggs, Chrysler and Ford Rouge. 

In San Francisco, Alfred P. 
Sloan, president of General Motors, 
said that the auto industry would 


New Road Bill 
Goes to Floor 


Of the Senate 


WASHINGTON.—A new postwar 
highway bill was introduced in the 
Senate Tuesday and was promptly 
reported out favorably by the Sen- 
ate Committee on Post Offices and 
Post Roads. 

Senator Carl Hayden, of Arizona, 
chairman, said that action was 
taken to help speed the progress 
of postwar highway legislation, 
which has been under considera- 
tion in Congress for 18 months. 

The Senate bill is substantially 
the same as H.R. 4915, which was 
reported out several weeks ago by 
the House Roads committee. But 
it raises the three-year authoriza- 
tions from $1.5 billion to $1.95 bil- 
lion; reduces the size of cities 
eligible for federal aid from 10,000 
to 5,000, and provides for 60 per- 
cent payment from federal funds 
on all projects for the three years. 

In addition, the new measure 
changes the apportionment formula 
by setting up separate machinery 
for the distribution of funds for 
federal-aid projects in urban areas. 
These funds ($200 million annually) 
will be apportioned among the 
states in the ratio which the popu- 
lation of their municipalities bears 
to the total urban population of 
the country. 

The $250 million annually for the 
federal-aid system, and the $200 
million annually authorized for 
secondary and feeder roads would 
be apportioned on the traditional 
formula, one-third each according 
to area, population and postroad 
mileage. 

Strong requests for early action 
on the postwar highway program 
have reach congressmen this week 
from many groups, chief among 
them The National Grange and the 
U. S. Chamber of Commerce. 


Less Gas for Boats 


WASHINGTON.—Gasoline rations for 
motor boats will be reduced beginning 
Oct. 1, the Office of Price Administra- 
tion announced last week. Under the 
proposes regulation, inboard motor 
oats will be permitted 2 gallons of 
gasoline for each rated horsepower, 
with a maximum of 24 gallons, in any 
three-month period. Outboard motors 
will be permitted 2% gallons per horse- 
power, with a maximum of 10 gallons, 
quarterly. 

It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


lay off large numbers of workers 
immediately after the cancellation 
of war contracts and that the re- 
conversion period would last six 
months under favorable conditions. 

Speaking in Washington at a 
WLB hearing on the General Motor 
UAW-CIO dispute, Walter Reuther, 
vice president of the union, predict- 
ed that from 200,000 to 300,000 
workers will be laid off in the 
auto industry in the next four 
months because of cutbacks. 

Meanwhile, the House Ways and 
Means committee scrapped Senate- 
approved plans for the government 
to train discharged war workers 
for new jobs and to provide trans- 
portation for workers back to their 
prewar homes or to locations of 
new employment. 


In addition, it is felt now that 
the Army has reached its peak 
requirements on all but a few 
items, that the cutbacks are on 
the way and will come in a 
flood when Germany gives up, 
a development which does not 
seem too distant. 

In his statement, Sloan said that 
GM could reconvert in six months 
if the government gives the cor- 
poration use of government-built 
war plants. Previously, GM officials 
had estimated reconversion would 
take three to four months. 

“Our policy after the war,” he 
said, “will be to build anew such 
plants as we need. We plan to 
build two press steel plants in the 
Middle West and five or six assem- 
bly plants—perhaps two in the 
East, one in the San Francisco 
Bay area and one in Kansas City.” 

Reuther was chided at the WLB 
hearing by George W. Taylor, act- 
ing chairman, when Reuther heat- 
edly informed the board that the 
company had restricted itself to a 
few “significant” issues all aimed 
at the “whole life and welfare of 
the union.” 

Asserting that “numerous charges 
have been made as to how this 
company is undermining the un- 
ion,” Taylor said: 

“You ought to stop making 
assertions around here unless 
you have proof to substantiate 
them.” 

Reuther asserted that he would 
submit proof, whereupon Harry 
Anderson, GM vice -president in 
charge of labor relations, said he 
would welcome such “proof.” 

General Motors had refused to 
discuss five of the major economic 
demands of the union, holding that 
they were contrary to the national 
wage stabilization policy. 

The demands were for industry- 
wide stabilization of wages; a $150,- 
000,000 postwar security fund, to 
be put up by the company for 
union members; guaranteed annual 
wages; cost of living adjustments, 
and a minimum wage of $1 an 
hour. 


Bus Tour for WACs 
Burns Up ODT Aide 


CONCORD, N. H.— (UTPS) — 

Even the Army isn’t immune 
from ODT criticism. 

It has been taken to task here 
by Harold L. Barnard, state man- 
ager of ODT, who lashed out at 
what he termed “unwarranted” use 
of military vehicles in taking three 
busloads of WACs on a sightseeing 
tour through the White Mountains. 

Barnard also charged that Army 
trucks at Grenier Field in Man- 
chester “scurry around” with only 
a few empty mail bags aboard and 
that soldiers are taken on recrea- 
tional trips while use of trucks, 
buses and cars are restricted for 
civilians. 
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SEC Sifts Boom 
In Low-Priced 
Motor Shares 


NEW YORK.—The Securities 
and Exchange Commission began 
an investigation last week of the 
recent boom market in low-priced 
motor shares. Information relating 
to trading operations in the af- 
fected stocks was asked of the 
New York Stock Exchange, which 
previously had begun an investiga- 
tion of its own. 

SEC asked exchange members 
for figures covering transactions 
for their own or customers’ ac- 
counts from May 22 to Aug. 12 in 
these stocks: 


Graham-Paige, Hayes Manufac- 


turing, Hudson, Hupp and Willys-. 


Overland. 
The commission also asked the 


exchange to obtain from members. 


copies of any comment on any of 
the five stocks or auto shares in 
general printed in market letters or 
wire flashes to branch offices dur- 
ing the period. 

Emil Schram, president of the 
exchange, recently reminded mem- 


bers of rules against the use of 


their facilities for dissemination of 
unverified rumors and reports in- 
tended to excite speculative inter- 
est in or to influence the prices of 
certain securities. 

Schram said that “although re- 
ports and rumors of this character 
have no authority, the fact remains 
that they are disturbing and could 
have far-reaching consequences so 
far as the exchange is concerned.” 


Field Men Hear 
Packard Plans 


DETROIT.—Postwar plans, call- 
ing for an all-time high car output 
and utilization to the fullest extent 
of employment of returning vet- 
erans in an expanded sales and 
service organization, were outlined 
Saturday at a conference of Pack- 
ard Motor Car Co. regional man- 
agers, subsidiary heads and key 
distributors. 

Sales Manager L. W. Slack, who 
directed the three-day program, 
said the field men, in session at the 
Book-Cadillac hotel, represented 
the largest meeting of the group 
since Pearl Harbor. Nearly 100 
attended. 

Packard’s president and general 
manager, Geo. T. Christopher, first 
automotive industry head to set 
forth complete and concrete objec- 
tives of his company’s motor car 
future, described the postwar sales 
goal Packard has established. 

Projected expansion of service 
facilities, Slack said, will center 
on surveys of Packard dealer shop 
equipment now being made from 
coast to coast. 
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